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LexisNexis® MarketView™ Influence Networks

Follow the flow of physician
relationships to improve
market intelligence

Today’s healthcare marketplace is complex, which requires you to have a clear view of
relationships. When you understand healthcare ecosystem dynamics driving activity in your
therapeutic market, you can influence those connections to your organization’s benefit.

With LexisNexis® MarketView™ Influence Networks, life sciences companies can identify
the different types of relationships between healthcare professionals, and also leverage
information to drive market strategies.

Uncover provider relationships

This MarketView capability identifies provider-to-provider relationships through a
proprietary methodology, including a shared patient model. These relationships can be
between any combination of healthcare practitioners (HCPs) and healthcare organizations
(HCOs) and can be identified within a specific therapeutic market (e.g., cardiology) or
disease state of interest.


https://risk.lexisnexis.com/healthcare

LexisNexis® MarketView™ Influence Networks

Influence Networks takes the physicians identified through diagnoses and procedure volumes and
provides insight into how many patients they have in common relative to others in the market.
This is quantified and expressed through the strength of relationship score, which is determined by
comparing the number of shared patients in that relationship to all other shared relationships in
the network. LexisNexis® Health Care also provides insight into the percentage of shared patients
between two physicians relative to the total shared patients for each physician.
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Influence Networks can be customized based on an organization’s specific business needs. Options
can examine a variety of different types of relationships, some of which recently have been added
to expand Influence Networks capabilities. These relationships are:

Pinpoint high-volume physician relationships and understand referral

a0 102 patterns at a practitioner level
See which practices are sending referrals to your facility (e.g., which group
HCO to HCO - . .
practices are referring to your hospital)
HCP to HCO See which institutions a particular HCP is referring to (e.g., Dr. Jones works

at Penn Medicine but is referring outside of the Penn system to Jefferson)

HCO to HCP Same as HCP to HCO but directionality is reversed



NETWORK TYPE CODES USED BUSINESS USE EXAMPLE

Interested in: (a) PCPs or other HCPs who do not

Diagnosis Only One set of diagnosis codes perform procedures, or (b) a therapeutic area
where there are no relevant procedures

Interested in a procedure and wants to know
which diagnosing physicians are referring
patients to the procedure doctor

One set of diagnosis codes,

Diagnosis to Procedure
one set of procedure codes

. . . . Two different sets of Interested in disease progression
Diagnosis to Diagnosis di . : :
iagnosis codes (in terms of diagnoses)
Procedure to Two different sets of Interested in disease progression
Procedure procedure codes (in terms of procedures)

Interested in a therapeutic area where the

Diagnosis Cohort One set of diagnosis codes diagnosis is likely not made until the client is
seen by specialist

Interested in a particular procedure and wants to

Procedure Cohort One set of procedure codes know which providers treated the patient prior to
the procedure

No codes list, Interested in practitioner total patient or

All Codes every code is included claims volume

Delving deep into medical claims

We leverage our unparalleled MarketView database of over 1 billion medical claims to identify
common patients across provider visits. Pairs of providers that share a statistically significant
number of patients within a specified timeframe are assumed to have a professional relationship.

LexisNexis® MarketView™

Captures approximately 1.2 billion medical
claims for about 165 million patients annually.

Covering more than 8.5 million

providers and 1 million facilities.

We have more than 190 million unique
practitioner relationships in our national,
all-patient, Influence Network.




Provider Referral Network Filtering Capabilities

it

PATIENT GENDER PATIENT AGE SETTING OF CARE
Limit the gender of the patients Limit the age range of the patients Apply the same or different
used to create the network used to create the network setting criteria to each side of

the relationship

4o»
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DIRECTIONALITY PAYER CLASSIFICATION PAYER FILTERING
Control the order of events that Show percent of patients between Limit the claims used to create the
define the network entities by Medicare, Medicaid, network by specified payer(s)

Commercial or Other

For more information, call 866.396.7703 or visit
risk.lexisnexis.com/healthcare
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About LexisNexis® Risk Solutions

At LexisNexis Risk Solutions, we believe in the power of data and advanced analytics for better risk management. With over 40 years of
expertise, we are the trusted data analytics provider for organizations seeking actionable insights to manage risks and improve results while
upholding the highest standards for security and privacy. Headquartered in metro Atlanta USA, LexisNexis Risk Solutions serves customers in
more than 100 countries and is part of RELX Group, a global provider of information and analytics for professional and business customers
across industries. For more information, please visit www.risk.lexisnexis.com.

Our healthcare solutions combine proprietary analytics, science and technology with the industry’s leading sources of provider, member, claims
and public records information to improve cost savings, health outcomes, data quality, compliance and exposure to fraud, waste and abuse.

MarketView provided by LexisNexis is not provided by “consumer reporting agencies,” as that term is defined in the federal Fair Credit Reporting Act (15 U.S.C. §
1681, et seq.) (FCRA) and does not constitute a “consumer report,” as that term is defined in the FCRA. MarketView may not be used in whole or in part as a factor
in determining eligibility for credit, insurance, employment or another eligibility purpose that would qualify it as a consumer report under the FCRA. Due to the
nature of the origin of public record information, the public records and commercially available data sources used in reports may contain errors. Source data is
sometimes reported or entered inaccurately, processed poorly or incorrectly, and is generally not free from defect. This product or service aggregates and reports
data, as provided by the public records and commercially available data sources, and is not the source of the data, nor is it a comprehensive compilation of the
data. Before relying on any data, it should be independently verified.

LexisNexis and the Knowledge Burst logo are registered trademarks of RELX Inc. Other products and services may be trademarks or registered trademarks of their
respective companies. Copyright © 2017 LexisNexis. All rights reserved. NXR11389-01-1217-EN-US
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