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Soaring customer acquisition costs for property and casualty (P&C) carriers are causing many insurance
marketers like you to re-examine their sales strategy. One of your biggest challenges is the ability to
differentiate high-value prospects from those unlikely to buy, leading to wasted resources.

Rate competitiveness is one of the most reliable indicators of whether an insurance shopper will convert
into a policyholder.! Yet P&C insurance marketers have historically lacked the tools to leverage this critical
insight. Instead, you’ve been forced to rely on generic demographics or limited signal data that fall short
of addressing industry-specific needs.

Pinpoint high-value market segments LexisNexis® Prospect Qualifier

LexisNexis® Prospect Qualifier is an innovative, non-FCRA, changes th.e game. This powerful
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into a policyholder based on rate competitiveness. It facilitates

advanced segmentation so you can target high-value segments,

seamlessly integrating them into marketing workflows to

improve lead assessment and customer acquisition processes. , . .
Actual policy conversion rates by Quartile

40 percent of all policy conversions
25.0% are in the best quartile

Boost policy conversion rates

Internal analysis by LexisNexis® Risk Solutions shows that:

« Up to 40% of all policy conversions occur in a carrier’s ' .
best quartile
« Leads with profiles in Quartile 1 are nearly 70% more o

likely to convert into policies than those in Quartile 42 Quartlles

Conversion Rate

2] exisNexis® Risk Solutions Internal Study, 2024.
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“With Prospect Qualifier, you gain valuable insights at the consumer level,
categorized into clear conversion likelihood quartiles.”

If your current segmentation tools don’t factor in rate competitiveness, you could be wasting resources
on low-value prospects unlikely to ever become customers. By prioritizing leads based on conversion
propensity, you may be able to reduce costs and focus on the leads that matter most.

Transform your lead strategy with predictive insights

Prospect Qualifier is unique to the market. Unlike other tools, it leverages profile-level premiums across
carriers to predict conversion potential. This exclusive advantage helps you to:

M Lower customer acquisition costs |] Increase marketing ROI
O

Filter and evaluate prospects prior Optimize customer lists, prioritize resources
to purchasing the lead or engaging and tailor messaging for specific audiences.
with the consumer.

Outpace the competition with better prospects

LexisNexis® Prospect Qualifier isn’t just another segmentation tool — it’s your strategic edge in a competitive
and ever-changing market. Gain actionable intelligence to transform challenges into opportunities and fuel
long-term success. By leveraging insights into rate competitiveness, you can identify better prospects, lower
customer acquisition costs and optimize your bottom line.

For more information, call 800.458.9197
or email insurance.sales@lexisnexisrisk.com.
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About LexisNexis® Risk Solutions

LexisNexis® Risk Solutions harnesses the power of data, sophisticated analytics platforms and technology solutions to provide insights

that help businesses across multiple industries and governmental entities reduce risk and improve decisions to benefit people around the
globe. Headquartered in metro Atlanta, Georgia, we have offices throughout the world and are part of RELX (LSE: REL/NYSE: RELX), a global
provider of information-based analytics and decision tools for professional and business customers. For more information, please visit
www.risk.lexisnexis.com and www.relx.com.

LexisNexis® Prospect Qualifier is not provided by “consumer reporting agencies,” as that term is defined in the Fair Credit Reporting Act (15 U.S.C. § 1681, et seq.) (“FCRA”)
and does not constitute a “consumer report,” as that term is defined in the FCRA. Accordingly, LexisNexis® Prospect Qualifier may not be used in whole or in part as a
factor in determining eligibility for credit, insurance, employment or for any other eligibility purpose that would qualify it as a consumer report under the FCRA. Due

to the nature of the origin of public record information, the public records and commercially available data sources used in reports may contain errors. Source data is
sometimes reported or entered inaccurately, processed poorly or incorrectly, and is generally not free from defect. This product or service aggregates and reports data,
as provided by the public records and commercially available data sources, and is not the source of the data, nor is it a comprehensive compilation of the data. Before
relying on any data, it should be independently verified. LexisNexis and the Knowledge Burst logo are registered trademarks of RELX Inc. Other products and services
may be trademarks or registered trademarks of their respective companies. Copyright © 2025 LexisNexis Risk Solutions. NXR16802-00-0225-EN-US
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